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, Bureau of Business Research, University of Oregon 
sical boundaries frequently cut across areas that 
tnot be divided for economic analyses. An excellent 
te is the Oregon-Washington line, which not only 
sthe Portland marketing area but even divides the 
od standard metropolitan area as defined by the 
4 of the Census. Such arbitrary divisions often make 
sion of the economy of a state appear highly arti- 
‘However. despite the difliculty of generalizing for a 
slrather than an economic unit, an attempt will be 
jn this article to point out 
{ Oregon's major economic 
teristic s, 
;economic and social topic 
salways of interest is proba- 
jure population trends. Since 
parent direction of Oregon's 
on of how the added people ie 
rn their livelihood is one of 
uece to Ore lore- 


Method o} 
“oman, 
fonna, 
particular area are usually 


ben making what appear to 
easonable adjustments — for 
sin in-anivgration, out-migra- 
oirnth rate, and death rate. After a modest increase in 
arth rat ldeath rate. Aft lest 
i's, Oregon's population rose 10 per cent during the 
She rate of growth has been slower in the 1950s—- 
cout between L950 and JOS4. Dre. John W. Berry of 


rc | niversits estimates that, if present rates continue 


* out the rest of the decade. Oregon will have al popu. 
0f 1,893,000 in 1960, 


‘ties relating te our incomes probably have a popu- 


Lsccoud only to those of population. Tneome pay- 


‘to Individuals are estimated by the Department of 


~ the most recent estimates covermg J9D5, ln 
© Oregon accounted for $2.7 billion out of a total 
Sion for the United States. The per capita income 
ns (ne. the 
SP Zt. _ compares with Sh.002 for Washing- 
O39 for 
ove the 21,709 national average. 


ee 4 bealbieons clisgels 7 boy our poeopotal, i- 


California. The Orecon fieure was 


tthe por capita income of Orevontins was lower 
of re 
i Je 


of pay in mionufaeturoy omtbelisdoreeaits Veils 


jdeuts in California and Washineton, the 


Navel) $955. the most recent meonth 
~fooupes are available. the 
cootmbonty to Michigan with §2.22, The hours 
sofaeturiog firs tn Washingt S211 ane 
cota $2.09. iT would appear that the seasonal ir- 


bet, clurivise 
biestendy ty ae in Oreeon 
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raising Single 


Family Howes ‘Explained’ 
By DAVID L. MONTONNA 


Chairman, Education Committce, Institute of Real Estate Appraisers 


The “ capitalize tion of net income” approach is not ap- 
plicable to the valuation of single residential properties, 
Que major reason is that such properties are not of in- 
vestirnent character when considered from a pure monetary 
standpoint. Another is the difliculiy of selecting a proper 
capitalization rate, because the risk associated with the 
investment of capital in this type of real estate varies 
very widely, depending upon the range of value within 
which the property falls. 

It is probably well recognized 
that the least hazard is involved in 
properties which lie in the middle 
or submiddle ranges of value. It is 
further well recognized that a much 
greater risk attends the investment 
of capital in more expensive homes. 
For monetary investment, the price 
paid for very expensive homes is 
extremely hazardous. So it is difhi- 
cult to select a proper risk rate and 
hence to determine a proper capi- 
talization rate. 


Single Family 


Mon- 


There is another method of valu- 
ation of single residential proper- 
ties which may be employed and 
which is also called “capitaliza- 

This is capitalization of gross income; an explana- 
tien of this procedure is the topic of this paper. 

There is more justification for the capitalization of 
tess Income in this type of property than there could 
pos-ibly be in the capitalization of gross income in invest- 
ment-type properties. The reason lies in the fact that more 
of the expenses are reflected in the gross income of single- 
family residential properties than is the case will ir vest- 
menttvpe properties. For instance, in cold cities, such as 
Minneapolis, st. Paul, Ottawa, or Toronto, it will be found 
that. generally speaking, the cost of heating is as important 
te a tenant as the rent he must pay, because the cost of 
hiesatinge will sometimes equal or nearly equal the cost of the 
rental. Phe cost of heating is a major factor and the tenant 
hits Pen acty it. Llenee. il will affect the rent he will he willing 
tee peas. Dr can davestaneni property, on the other hand, the 
cost of heating is no concern of thetcnant: 


if it is CXCESSIVE 
and the landlord tries to eet it into the rent, the tenant will 
miesve. Ele will not pay more than comparable rent for 
“pace. either inan oflice bull Visas or an apartment, because 
tice cceost of heating is cacessive, But CXECSSIVE heating cost 
does make a vast A ahabs to the investor, because it will 


(Continued on pane 2) 
his paged is based on a + de ‘ussion of the same topic by Mr. 


Mowtenna at a Real Estate Institute held at the University of Ore- 
pow. Feb. 2h to Mareh 9, 1955, 
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Method of Appraising Single 


vy 
Family Homes Explained 
(Continued from page 1) 


diminish his net return, which is the basis of value. How- 
ever, to repeat, in a single-family home the tenant is vitally 
interested in the cost of heating because he has to pay at, 
The same is true of certain other expenses. 

When it is said that a home will sell for 100 times its 
gross monthly rental, this is the same as capitalizing its 
gross annual income at 12 per cent. Other multiples such 
as 120, 150, or 70 will develop other or different gross 
capitalization rates. 

In any community there exists a very close and definite 
relationship between the unfurnished monthly rental value 
of a single-family dwelling and the price it will bring in the 
market. This is because every factor, inherent, enviren- 
mental, and economic, is reflected in both the gross tonth- 
ly rental value and in the price obtainable. Think of some 
of them. The type, age, area, condition, state of modernity, 
balance of utility, placement on the lot, landscaping, and 
all other inherent factors are reflected in the rent just as 
they are reflected in the market price. All environmental 
factors—the type, age, area, condition, and coneruity of 
the structures in the nei¢hborhood, the manner in which 
they are maintained, the type of people occupying them, 
the income level, the shopping facilities, transportation, 
ecclesiastical facilities, ete.—are reflected eqnally in the 
price the property will bring and in the monthly rental 
value obtainable in the market. All economie factors such 
as price levels, income scales, ete., likewise are reflected in 
both rent and price. Careful analysis reveals that all ex- 
cept four factors which affect the price likewise affect the 
unfurnished rental value of the structure. These four ex- 
ceptions are: 


(1) Excessive taxes and special assessments. It is zener- 
ally recognized that any owner of property is interested in 
the quantity, the quality, and the duration of benefits he 
receives. Excessive taxes and special assessments will un- 
doubtedly reduce the benefits received cither in the form 
of monetary return from rents or through the owners own 
occupancy. The tenant is not interested in’ these ttiless 
reflected in the rent he is required to pay—whieh in prob 
ably not at all, since he will move rather than pus these 
excessive costs. At one time in southern California seme 
properties were subject to seven overlapping assessments, 
Obviously, the tax and special-assessiment burden was ex. 
tremely heavy. But these properties, under such a Purreden, 


rented for no inere than did comparable a inh 
OW 


H 1° wre 
areas where these special assessmeciis did mot exist 


2 


ever, the prices at which the properties sold wer 
ally different, i.e., lower, 


(2) Inherent structural defects not yet affects. 
ity and utility. The tenant is not interested int! 
until they actually affect livability and utility. ( 
when the plane falls through the floor bees, 
action of termites. he will have some slicht in 
will either move or demand a reduction in rent, \ 
ably the former. But the owner is vitally interest 
factors, even though they have not yet affected 
and utility; eventually they will exact their toll ; 
affect the volume. quality, and duration of hi 
The owner will have costly repairs if he rents the 
and will be forced to rent to tenants of a lower: 
level or social group. because people who would : 


occupy the property will not now do so, They « 
to other quarters. 


(3) The imminence of infiltration. Hlere o 
tenant is not interested and has no concern unti! 
tration of lower social groups and income les. 
place: and when it does he will move to an area 4, 
environment ds compatible with his income level c 
position. But the owner is interested in the imroir 
infiltration. since when it happens it will affect the 
and the quality of his benefits. 


(4) The imminence of transition to different. u: 
again. the tenant is not interested until the transit) 
place and, when it does. he will move. But the o 
vitally interested; for, in spite of the fact that the tr 
may eventually be to a higher use than now prevai!s. 
theless, during the period of transition it is pro's. 
most inevitable, that the decline in the value of the i: 
ment will exceed the increase in the value of the si 


To repeat, all inherent, environmental, and econo: 
tors except these four are similarly reflected in ti 
value of the property and in the price obtainable 
market. The problem of the appraiser is to proceec 
presence of these four exceptions exactly as if they: 
exist and then give the same weight to their exis: 
would a typical purchaser in the market. This pr 
will enable the appraiser to develop a very close in 
of the market value of a single-family property. 

This relationship between rent and market exist 
where; 1 have yet to find any settlement where it ¢ 
There is in any town what I choose to call the be: 
range. It is the range of value within which th 
halanee between the monetary return or rent, on! 
hand, and the abstract benefits of ownership, or a! 
on the other. But this is true only for that type of | 
Wherein the benefits of ownership are dual in eh 
the rental value or monetary interest and the va! 
stract benefits of ownership or amenities (the pi” 
things of life which create satisfaction and pri 
surroundings for our children. and better citizen 
ourselves), 

Many of you have undoubtedly heard the statem 
times the rent.” Please get it out of your conscivt 
itimay be 100 times the rent, it may be 200 times ' 
erit may be 70 times the rent. The job of the ap)" 
lo wear out his shoes to ascertain what ranges of 
What factors do in fact exist in his communily. ; 
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that there is this range of values wherein there is a 
ce between the amenitics on the one hand and the 
etary return or rent on the other. His next step is to 
4 what multiplier applied to this unfurnished rental 
_»will develop the market price obtainable. How docs 





ty this? By finding sales and rents and dividing one by 
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ther. 
‘will find that. as he proceeds higher and higher in 
anges of value, the multiple will become larger. ‘This 
-ause, as We go higher in the ranges of value, the rent 
onetary return takes on increasing insignificance and 
amenities take on increasing significance—until, when 
tinto the very high ranges of value, rent is beside the 
t Properties just do not rent up there or, if they do, 
.a matter of nominal rent for maintenance purposes, 
‘he other hand, as he declines in the ranges of value, he 
find that the multiplier will shrink: this is because the 
nities become less significant and the monetary return 
eit takes on increased significance. When the very low 
sare reached, it will be found that there are no ameni- 
.whatever. There it is a case of shelter only: and under 
i circumstances we have an income-producing property. 
‘a good type. but still a type which should be processed 
he basis of net-income capitalization. 

You tell me this will not work. They told me in Miami 
yh. Florida that it would not work, that it was impos- 
“We never rent houses unfurnished.” 

‘said. “Is there any reason why you cannot?” 

|t just is not done.” 

(said, “Let us analyze your statement. What will the 
seacross the street rent for. furnished as it is?” 

$350 a month for six months.” 

[said to that man. “Let us assyme that this house is 
intand unfurnished, would you pay 325 a month rent 
“it?” 

le looked at me in utter astonishment. 

tasked him. “Would you pay $100 a month rent for it?” 
Why, yes. T would.” 

Isaid, “Of course. vou would. Put a litthe furniture in 
and you have the use of it for the hot six months of the 


}arwhen vou cannot live on the mainland and you can 


ve over here and enjoy the ocean breezes. The other six 
iths you make a handsome profit.” 

lsaid. “Would you pay S150.a month for it?” 

ile thought a bit and said. “Yes. | would.” 

lsaid, “Is there any other individual in the city of 
ami who would pay $150 a month for this house un- 
mished 7” 

‘Yes. Jots of them.” 

thie,” T said, “This property must have au unfurnished 
‘al value.” 

they told me the same thing along the shores ef Lake 
eastof Cleveland beeause they did not think. 

“i. Louis an interesting thing happened. They told 
‘hat there were no homes available. that. when 
nee came into town te build their new plant, 

| ly Tailed hotnes for their executives breve ttle there 
homes available. That was the story. We went inte 
residential area to inspect a subject property 
l what its rental value was. They looked at me 
cror and erie. “Whi, it would not reat.” 
“Why woalda't it rent?” 
(do not rent houses like that.” 


) 


“Hin nat ieterested in what you do. What would it rent 
for if it were available on the market?” ‘ 

They still said. “Well, it just would not rent. 

L said. Take me home. Twill find a «ood rental woman. 
She will telb rn whrat at will rent for.” 

And she did. In ten minutes she told me what she could 
rent the house for if it were available on the market. She 
also told ane what every ove of the comparable properties 
would rent for, She knew the rental market. 

These people told me that houses would not rent when 
they had just finished telling me that Westinghouse had to 
build houses because none were available for its executives. 
Of course houses could be rented. 

I recenth jad a communication from a city in Louisi- 
ana that wanted me te come down to conduct a conference. 
They did not want me to talk on this subject. although it is 
a single-family residence conference, because they have 
HO houses rented in the city. Is there any city in which there 
are ne rented houses ? 

| had a man in my elass at Syracuse University who, 
after an hour's lecture on this subject, still said that it 
would not work. Two years later [saw him at Harvard. 
When T asked him why he was there, he said he had come 
up te learn a lithe more about “that multiple business” 
because he had found there was something to it. 

Do not say that it will not work because you do not un- 
derstand it or have never worked it; try it. If you do it 
properly, you will have an excellent guide to market value 
in single-family home evaluation work. 

When T went to Dallas to look at some cases, [ asked for 
thirty or forty files which we would look at in an afternoon. 
That morning | talked with a lot of brokers and asked them 
what rental they could obtain for a house which would sell 
for 3J0.000, ‘They said that it would depend upon the loca- 
tion, Then T asked them what price they could obtain for a 
house that was renting for S90 per month, and T got the 
same answer, | then asked them to stop and think if it 
really did depend on the location. [asked them what it was 
that made the house sell and what it was that made it rent. 
L asked them if these were not the same things. ‘Two hours 
later Thad what TE needed. That afternoon we went out and 
looked at the houses for which T had requested the files. 
When we drove up in front of one, the local appraiser took 
out his file aud started to open it. T told him to leave it 
closed, and asked him ifthere were any excessive taxes or 
special assessments against the property, if there were any 
inherent siructural defects which had not yet affected the 
building utility. if there was any imminence of infiltration 
of lower social Eroups and IncoMe levels, or if there Was 
any imminence of transition to different use allecting the 
property. [His answer was “no” to all questions. After ask- 
ing him what it would rent for unfurnished, T told him ap- 
proximately wheat its sale value should be, Ile looked at 
mein wonder and said that he had lived in Dallas all of his 
life. that he had been in the real-estate business for many 
years, and that he was the chief valuator of the largest firm 
in his area but that bo who had never been in Dallas be- 
fore, could tell more about what properties would sell for 
than he could. [twas not because L was smatt; Lhada sharp 
tool and TP hiew how to use it. 

Do not think that the same multiple which applies in 
Mugene will apply in Corvallis, in The Dalles, or in some 
other city. because it may not. There was atime in an area 
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in southern California when homes ina certain value range 
would sell at 90 times the rent. We went to a town about 
lOO miles away and tried te apply 90 times the rent. and 
we did not come anywhere near market value. Why 2 At 
that time this town was a hot oil town. lareely oceupied try 
oil workers who were rood spenders and whie rite road 
money. They would pay a hieh rent for a niece liome. but 
they would not buy it because they micht be transferred to 
some other area the next day. As a result. the multiple in 
that town in the same rance of value was 70 instead of 90, 
Sales prices were low conpared to the rentals. 

If a property in one value ranee sells for 110 and vou 
are approaching the next value range where the proper 
multiple is 115, maybe you should be using PEP or 112. 
Use a little judgment: one cannot use this procedure in- 
discriminately any more than he can interest rates or terms 
of recapture or any other item in valuation work. 

If you develop these value ranges properly. if you devel. 
op these gross monthly multipliers accurately, and finally 
if you develop the unfurnished monthly rental value ae- 
curately, you will have one of the best cuides te the market 
value of single-family homes. 





Economic Characteristics of 
State of Oregon Anslyzed 


(Continued trom page 1) 


regularity of employment in the Oregon lumber industry 
has been partly, but not completely, compensated for by 
higher hourly rates of pay. 

Turning from the amount of income to how it is ob- 
tained, we find that larger proportions of Oregon's income 
come from agriculture and manufacturing than is true of 
either of our Pacific Coast neighbors, but less is realized 
from government payments and construction: income pay- 
ments arising from trade and services in 1953 were pro- 
portionately greater in Oregon than in Wa-hington but 
less than in California. Of our 1953 income payinents 6.5 
per cent came from agriculture in Oregon as compared to 
5.6 per cent in Washington. 4.6 per cent in California, and 
6.5 per cent for the United States. It may he a surprise to 
some readers that manufacturing is a relatively more im- 
portant source of income in our state tian in either Wash- 
ington or California—the percentages being 22.1, 19.1, 
and 19.5, respectively. The fact that we have no large gov- 
ernment insiallations (such as Ft. Lewis or the Bremerton 
Navy Yard) is reflected in the fact that we reecived only 
15.9 per cent of our income from government payments, 
whereas Washington reecived 21.5 per cent and California 
18.6 per cent. 

Inadequate data indicate that the popularly held view 
that Oregon isa debtor state is correct. That is. Orevonians 
on balance owe more to investors and creditors outside of 
the state than they are owed. ‘the statistical support for 
this conclusion is that 9.7 per cent of our Income comes 
from income on property, dividends, and interest, which is 
below the 10.5 per cent for the entire United States, 

Let us now turn to the resources upon which Oregon's 
economy is based. Orevon has two yreat natural assets 
that we are presently exploiting. ‘The fir=t relates to Port. 
land and explains much of its erowth, while the second re: 
lates primarily to the entice western port of the state, 


4, 


Porthind enjoys great sreouraphical ads an! 
midway between the Canadian and California | 
is located where the Puget Sound-Willamette tre: 
seets the Columbia River. making it a eenter to 
hichwav traffic. and it is a major port but stil 
of these factors make Portland an execllont 
tenter for much of the interior part of the 2? 
westas wellas the Willamette Valles athe ce 
fics. and southwest Washington. The extent of 
advantage is shown by the fact that, accordin: te 
census, 7.2 per cent of its employed workers we 
in wholesaling. while in Seattle the pereentace wo 
only has Poorthane heen able lo exploit Sucter sf 
vantage for wholesaling: but a considerable pro: 
the manufacturing dene in Portland is accounted 
firms that are located there because so much of the 2 
Northwest market is readily aceessible, Boeause of 3, 
cation, economic activity in Portland is varied and » 
as contrasted with the rest of the state. 

The second asset is our creat forests. It has been ney! 
out that manufacturing supplies a larger proporti. 


total income payments in Oregon than in Washineton. 
California. The cutting and processing of our timier 


responsible for the major portion of these Orecon | 


ments. In LOS) there were 6.300 manufacturing con 


in Oreson and 1.100 of them, or 65 per cent. were ens 
in the production of lumber or basie wood product 


number of workers. the dominance of lumber is also: 


pressive, Phe most recent figures of the Orezon State! 
employment Compensation Commission, for June |’ 
show that 65 per cent of all manufacturing workers \ 
engaved in industries classed under the heading of lin 

and wood products. furnitures and fixtures, and paper 
allied products. [ff we make our comparison with dur 
goods only, OL per cent of Oregon’s manufacturing » 
ers are in lumber and wood products and furnitures () 

is nondurable, so is excluded). 


In absolute terms there were 97,900 workers emp! 


t 


‘ 


in Oregon in industries using wood as a base in June | 


The next largest category was food processing with Eo: 


a figure which expands later in the season, followed’ 


metal products (both primary and fabricated) with 


and textiles and apparel with 5.100, Manufacturing in (, 


gon is highly specialized. the raw material being tre: 


an overwhelming extent. 


An important limiting factor to manufactering is’ 


ack of local fuels. This is partly made up by cheap h 
electric power. The economy and the size of the popu! 
of Oregon and the Pacific Northwest would be far di): 
now if it were not for the Bonneville Power Administ. 
and the Northwest Power Pool. According to Dr. | 
Kolde of the University of Washington, the effective: 
zation of hydroclectric power in the Pacific Northwe- 
from 4.4 million kilowatt hours in 1040 to 23.1 9: 
Kilowatt hours in 1951. This is a rate of growth in © 
of three times that of the national average. 

In addition to freeing the Pacific Northwest fron 
pendence upon outside energy sources, the existem 
larce blocks of cheap power has attracted eleetrope 
industries to this area. All three of the major alun” 
producers in the United States are heavily invested i 
Pacific Northwest. Had different criteria for evalu. 
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ulacturing industries been used—— 


for CXNaIMpie. if capital investment inste 


he IMportanc 
2d of number of 
puployees had been used and if Orecen ond Wa 
had heen lumped tecether— -metal-; products 
sould have appeared far more import ant. 

Any discussion of Ore <0 nsec NIG th 
jon tourist expenditures is apes. On 

' 


ashing ton 
industries 


nents. However. since th monic cspects of tourism in 
the Pacific Northwest was fully discussed by Dr. Weldon 
p, Gibson of the Santora Research Institute in the July 
1955 issue of the Oregon Business Review. it will not be 
treaied here. 

We often tend te overiook fundamental —e s that are 
rapicty occurring because of the crowth of eur western 
popu lation. espe cially in California. Each vear it is becom. 
Ing mote profital ame to pte duce egal ds and services for 
which there was previously ne adequate market west of the 
Continental Divide. Oregon is now participating and will 
continue to participate in this devel. oinent. Over the next 
decade. many new types of manufacturing and service 
rms will appear in the state 
inthe number of people living in the West. 


simpiv be ause of the increase 

Another impertant economic characteristic of Oregon 
is that fluctuations of business activity are greater in am- 
plituc ce than for the nation as a whole. This is due to the 
ee e of the lumber industry. which is net only 

easona ally unstable but rises and falls with business-cvcle 
hone ces more than does business activity generally in the 
Unite ‘d States. 

Within Oregon. business in Portland fluctuates less than 
business upstate. This is because Portland's economic base 
is broader, trade being an important aspect and manufac- 
tui ng being diversified. Employment and bank defits, our 

: “yal short-term: local economic indicaters. show less 
al and evelical Huctuations Portland than up- 
Ups tate is far more dependent upon lumber and agri- 
2, which means substantial seasonal and cyclical vari- 


vy 
‘ 


However. all of Oregon's business activity remains tied 
'y to the lumber industry. Even wholesaling and re- 
ay E Sus Portland are net far removed from dependence 
«lumber market. What of the lonz-terin outlook of 

A commonly held view is that in a 
lustrs will be radically curtailed be- 
\ business execu- 


ovber industry 7 
de or so the in 
ance little standing tit her will be deft. 
esearch group in Poriland, aided by the Committee 

Sasomeen Development and sworking with local 
‘+ ceonomists. has patied this subject carefully and 
dings were published recenths under the tithe The 
oduets Indus ~ One of their conelu- 
rf at. when old-crowth timber is harvested and the 
iid ne ms with tetoal annual 
reeoh OAS billion board feet. assuming that 
paracvernent perch es continue, Pf “ideal? 


iry of Ore. 


Sec “ond erowth, 


eoment Were possible, annual srowth would 


Pllion board feet. The present eut is about O.3 


-) 
Loord feeta vear- so that an expansion is possible, 
ent use of tiiober and the growth of the wood- 
Jiadu-try (meaning cellulose products. ineluding 
vil oGset whatever loss in epplovinent naproved 
yin logging and sawinills operation may Porinazs 


(ne private studs forecasts an ine rease Wn eniplos:- 
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tte Pigia’ 4s 4% : emmsd bie £42396: 3 {. = i 4 2 | > iis 


isin s! tudy provid: Ss COM. 


to make a retail: 


, 
troT tise tw rest 


aad et 
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.? ; 2 
prose retail and service trades merely on the basis of a 


statistical tabulation of consumer questiennaires. Con- 
summers r2V, forexomoble. su zarst ap a department store 
is needs J) whea all that ts required are some changes by 
EXisting stercs In merchandising policies. 

Tis fteros Hsted below provide the working material 
need to initiate and carry out ean effective retail and 
service trade roecram: 

Resalder > doe fnafysis, Isadore V. Fine. 1954. 45 p. 
Douresu of B: oleate Research and Service. University of 
Wisconsin. Medison 6. Wisconsin. SL15 


— = oie i 
Peustress Service Bul'ctins. 


A series of publications js- 
surd jointiv by the L. S. Department of Commeres and 
the Sinall Business Admini istration, A list of these bulletins 
emt feld o:hees of the issuing agencies or 
from the Diststbetion Division. U.S. De partment of Com- 
meres. Washingten 25. D.C. 
Community and drea Derelopment Cheetl: 

1954. bop. Area Development “< hea Available from 
Sales and Distribution Division. U.S. Department of Com- 
merce, Washingten 25. D.C. 5 cents. 





[In 100 nearly two thirds of the men aved ©5 or over 
reported’ themselves as either actively at work or seeking 
jobs: in 1950 less than haif. 





CURRENT BUSIMESS TRENDS IN OREGON 

Departrment-Store Sa'cs. 
O:ecen ws the sales of departme: 
compiled by the Fb, 
ceptice cnane 
he 
Da stra ( wast Cities ate 


lise only retail-sales indies 


-stores in Portland. which a: 
Bank of San Francisco. The per- 
iy sales selume fer periods ending Avcu-t 6. 
pated va the same 193% period, for Portlan? and other 
shown below: 
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CURRENT BUSINESS TRENDS IN OREGON 


Index of Man Hours in Manufacturing. One of the best brvedi ast pains were in foods and kindred products (3.800) anal « 
cators showing chanves in manufacturing activity is the man hours construction (3.800). 
of industrial prodtction workers, The 9 {i res appls only bes per. The anal slenificnnt dvelins wine ™ Wate sad — rev 
sonnel engaged in direet manufacturing activities: sales, offiee, and workers (2.000). This July's total is 15.600 above that of a 
general administrative employees are escluded. The index is det — bas ther Gente fut Bale 1953 wan low bevamer Weacieded 23 
hy the Bureau of Business Researeh from data sHpplicd by the Ore. ers invelved in labor disputes, almost allof whom were int) 
ron Unemployment Compensation Clomimiisston, ‘| he most recent inelu-try. More detailed information supplied ly the Orees: 
reading covers the month of June 1955. (No adjustment for seasonal — | nemployment Compensation Commizsion fullows: 
variation has been made; 1951 == 100.) 

July 1995 June 19355 
Dumber & wood products 90,400 9,169 
Feod & hindered products 21.600 17.800 
42.800 42.900 


29518 19535 1958 193% 

Jan. a 84.9 July . "6.2 
Feb. : . 79.1 85.0 An ‘, Lu5 A 
Mar. 82.8 4.4 «, pe 99.4 Qhaler mianufay turing 
Apr. eta io 8 5.3 Oct. . ovl 
Mav 4 Q).7 Nove ... ‘ 95.4 
June. 92.2 O21 Dew... 00.4 Contract construction 28,200) 24.400 
° ; Metal trade POO 79,100 
Business Failures. Dun and Brad street's series show ing Com: (..serneent 71.600 73,600 
meretal failures is frequently considered an indicator of business fither noomanufacturing | POL }47.200 


health. bigures for Oregon ure eiven below: 


o—— -- ~—- ——_—_—— 


letal manufacturing 154.800 151,100 


lotal nonmanufacturing 330,300 324,600 
1954 1955 

Number Linhilities Number Liahilities 
$ 219.000 8 £160,000 one , . ‘ 

926 000 9 26.000 Lumber. The production of Douglas-fir lumber in the P, 
32,000 i 157,000 Notthwest during July 1955 was lower than the previous month be 
168,000 13 259.600 beeause of the 1951 lumber strike, much higher than a year a, 

652,000 1} 300 000 
3lo,000 ll 310.000 ; . : Pitt 
392 000 6 46.000 the most reeent of which follow (all fires in thousands of leet, 

25,000 sini hoard measure); 

113,000 
405,000 
32,000 
245,000 


otal nenagricultural canplovanent 125.100 $75.700 


Jan. 
Feb. 
Mar. 
Apr. 
May 
June 
July 
Aug. 
Sept. 
Oct... 
Nov. 


-~ © 


Figures are prepared by the West Coast Lumbermen’s As-oc! 
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July 1935 June 1955 July } if 


Avetage weekly production 157 768 190, 725 
Asetage weekly orders 12.500 202.502 
one Lotelleedd eacders, end of month 822,965 831,915 
Employment. The number of nonagricultural workers increased — faooter inventory, end of month Tho, 328 879,152 


2.0 per cent (9,100) between mid-May and mid-June 1955. The larg- (Continued on page 5) 


BANLIL DELITS 


Bank debits represent the dollar value of checks drawn against the deposit acceucnts of sodiveduals and business firms. Bank debits are regarded as good indicators of 


current business activity, although their value for this purpose may be impaired by the ano tue ien of Large checks arming out of transfers of funds of the purchase of certals 
types of capital assets that do not constitute “business activity.” The Bureau of Business Keseatch collects bank debits from 199 banks and branches monthly. 
Number of July 1955 
fi cakhs Dehiuts Dehits Dehits Comp red with 
Marketing Districts Reporting July 1955 June 1955 July 1954 June 1955) July 175! 





Gee... rE Se) ee OE Oe 4 $1.486,072,.566  $1,463,256,158  $1,355,899,205 4+. 411.2 


Portland (Portland, Hillsboro, Oregon City, ete.) co cee re i 81S H20,79% 929,545,006 BI H59 1S — 1. 
Lower Willamette Valley (Salem, MeMinaville, ete.) 2. eee cece emer eeee eee wee oe It 115,252.675 1OL.O82 575 104,601,419 414. 
Upper Willamette Valley (Albany, Corvallis, Fugene, ete.) ; ccheieieieiains <indbacts 154,319,579 150,207 3a) 127 201,179 

North Or gon Coast (Astoria, Tillamook, ete.) el ee h 2b.708. 187 27 915 "0 23,451,188 

Douglas, Coos, Curry sane oes sisadiniciaiiaenananianeebeeseal 57 004,603 53,507,055 $4,521,710 

Southern Oregon (Ashland, Medford, Crants Pass) 222 0 ee cee ee eee : G9B27 751 57.7 AS 095 58,440,222 

Upper Columbia River (fhe Dalles, lood River, ete.) sentnisesbbesidnamneraninateesetemiidipeniiitndes 30.081, 1Db5 26,169,091 24,553,875 

Pendleton area : ; npdatithacaehitabantitiahiatiniebiteimectadiaainiebens ZEB 2LOLT 799 24.936.012 

Central Oregon (Bend, Prineville, Redmond) —... . eae ee eC: ee aa 23 EMU OG9 LOVEE 817 19,532,113 

Klamath Falls, Lakeview area = iailieaiate ae aE ome —— 30,610,127 29 TEL SIO 28.712 116 

Baker, La Crande atea a ee eee ee Se : 23,548,993 23.410, 187 21.607 610 a 
Burns, Ontario, Nyssa .. a a Te Te . 16,300,150 16,900,185 14,275,710 3.! +14.2 


‘ . ~ra ,r'ire* r 
SURLIDING PELAITS 
Building permits give an indication of building operations planned rather than actual eoosteuction ander way. Care must be taken in interpreting these cata to all ° 
fur the lag which may elapse between the issuanec of the permit and the beginning of a teal construction, “he data have been collected by the Bureau of Business Research. 
Additions, 
New New Non. Alterations 
Reside atial tesidentral & Repairs Totals Totals Totals 
July Tees Boule ay July 19355 July 1955 June 1955 July 1% 
Pewee WE ee SS! $ t.ou0 $ 70.800 & 262.300 $ 116,100 $ 116. 


SES ae ee ee Se bi, iot 8.810 67.194 »5 535 8.3 


lea a abla: aE AEST EE REA RT LE RIL LOTTI RL a 26 000 9} 600 282 S87 92. 
a 52am wa 70,110 Pit. 220,052 50 
oa See ee ee a Ae 0% 3.100 102, $05 30.800 18.5 
NN Rae Dad tems vay DO255 192,955 252,725 ie. 
* pie : 53505 277 380 537.059 ae 
a 45,74") 6.630 12.150 76,950 o-. 
(rants Pass .......... aaeniieda er eS ee ae PEPER REED EE eT ee a. 4: bh,075 159.875 225.200 58h? 
tesa, Wolte ORRIN DOT ee ECSU KI NE oe ala NBM 170,100 171.620 ar 
arren ie P NAAT ET LTA A LE EI DE tm eanay Wt 173,903 TO4,005 199,% 
ta ANTEATER eee Sen BGs Ht “oem 3,600 22.000 YOO 1, 
Oe ee ee ba tu z 19.005 91,175 98.501 51 
RS Te eT : er rae: Shar 1O.810 13.910 20050 17,! 
SO sstica teeecn eT te LPR ELEN ! me er. 6.000 76,700 220811 
a HOES UIT ANS SPUN oe i _ ove * , . . 4 D9. Low S.114,095 $960,755 

eens | CE: mena | panne _ Ta, ond tee buoe 170,033 Pit 

shares +a pe HL Zod 3.50.3 

binds 17 W000 JU7 875 9,175 

ThLbey Det nay 9 tou PLiaso ote: ! 

ern eae ThE bat 22.01% You 35) Uae 








Salem 
Sprin: field 
‘Dhe Dulles 


o” 


22 other communities 


SB 25 teh OE ORs Sees S1.911 589 


Totals ...... $7,672,100 ros? 1 @q 991 70! 


(6 Oregon Business Revie 





